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Costamp

Sector: Metal machinery

Leading indicator on car
component industry

Costamp Group is specialized in the engineering, production
and trade of dies and molds for automotive components
manufacturing,.

Downstream OEM market: Is the worst over?

Due to its positioning in the supply chain, Costamp tends to be among the
first companies to react (either positively and negatively) to shocks coming
from OEMs (macro-factors, tensions between USA and China, regulatory
changes). As such the company is a good leading indicator for the whole car
component industry and we are not surprised that it recorded 1H19
revenues down by some 9% YoY. On the contrary, we appreciate that
profitability didn’t suffer too much (Reported EBITDA was up +4.8% YoY,
down -10% YoY ex IFR16 impact), a sign that integration of LPDC business
is positively evolving. Net Debt was up by €6.9mn vs. 2018YE, €3.6mn net
of IFRS16 impact, mainly due to working capital absorption as Costamp
granted longer credit terms to its clients in order to protect market share.

2019-onwards estimates fine-tuned upwards

Latest news flow on global car registrations and on Costamp orders’ intake
allow us raise a moderate optimism. Indeed, as far as the second point is
concerned, we note that orders book at the end of June 2019 stood at
€54.8mn vs. €46.0mn as of one year before and output capacity is almost
entirely utilized up to Spring 2020.

We are fine-tuning our 2019E-21E forecasts as follows: 1) Revenues, mildly
up as a consequence of the recent positive orders’ intake; 2) Profitability,
slightly up as the LPDC integration is almost entirely finalized; 3) Net Debt,
unchanged if we exclude the impact of IFR16 accounting.

Still limited free float not reflected in stock performance

Volatility is always quite high on Costamp shares as an effect of the very low
free float (6.6%) that implies thin traded volumes. Indeed, in the latest
twelve months shares swung in the €1.60-€3.80 range totalling ca. 422k
traded volumes i.e. ca. €1mn worth turnover. Based on our updated 2019E-
21E estimates and on the current €2.10 per share market price, the
company is currently trading at ca. 1.7x EV/Sales, 20.6x EV/EBIT and 30.1
P/E 2021FE respectively.
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Market Price (€) 2.10
Market Cap. (€m) 89.5

KEY FINANCIALS (€m) 2018A  2019E  2020E

REVENUES 58.0 58.0 61.5
EBITDA 1.6 5.4 6.6
EBIT 17 2.1 3.2
NET PROFIT ADJ. =17 0.9 1.6
EQUITY 23.0 24.0 25.6
NET FIN. POS. 218 262  -257
EPS ADJ. (€) <0 0.02 0.04
DPS (€) 0.00 0.00 0.00

Source: Company (historical pro-forma figures)
Value Track (2019E-20E pro-forma estimates)

RATIOS & MULTIPLES 2018A  2019E  2020E

EBITDA MARGIN (%) 2.7% 9.3% 2.7%
EBIT MARGIN (%) nm 3.6% nm
NET DEBT / EBITDA (x) >10 4.9 >10
NET DEBT / EQUITY (x) 95% 109% 95%
EV/EBITDA (x) nm 21.5 17.4
EV/EBIT (x). nm nm 35.8
P/E ADJ. (x) nm nm 54.3
DIV YIELD (%) nm nm nm

Source: Company (historical pro-forma figures)
Value Track (2019E-20E pro-forma estimates))

STOCK DATA

MARKET PRICE (€) 2.10
SHS. OUT. (m) 42.6
MARKET CAP. (€m) 89.5
FREE FLOAT (%) 6.6
AVG. -20D VOL. (# shs) 2,018
RIC / BBG MOLD.MI / MOLD IM
52 WK RANGE 1.60-3.80

Source: Stock Market Data

THIS EQUITY RESEARCH IS PRODUCED ON BEHALF OF INVEST BANCA S.P.A. THAT IS ACTING AS SPECIALIST ON COSTAMP GROUP SHARES
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Business Description Shareholders structure

Costamp group (MOLD IM / MOLD MI) designs, manufactures and
commercialises die-casting molds for automotive components for high pressure
(HPDC) and gravity low pressure (LPDC) processes.

Own Shares
0.2%

) Free-Float
6.6%

The group is one of the very few players worldwide boasting a complete offer in
terms of casting processes and products, offering to its clients a 360° service

ranging from engineering & design to post sales assistance with timely and oS
successful delivery of molds / dies of a superior quality. e

Source: Costamp

Key Financials Sales breakdown by geography
€mn 2018A 2019E 2020E 2021E
Net Revenues 58.0 58.0 61.5 67.0 EU';;gfy;e*- aonn

38.0% 14.0%

Chg. % YoY -1.6% -0.1% 6.0% 8.9%
EBITDA 1.6 5.4 6.6 8.8 psia
EBITDA Margin (% of Net Revenues) 2.7% 9.3% 10.8% 13.2%
EBIT -1.7 2.1 3.2 5.4
EBIT Margin (% of Net Revenues) -2.9% 3.6% 5.2% 8.1% ook
Net Profit -1.7 0.9 1.6 3.0
Chg. % YoY -565.7%  -155.4% 76.9% 79.9% Source: Costamp
Adjusted Net Profit -1.7 0.9 1.6 3.0
Chg. % YoY -594.1%  -155.4% 76.9% 79.9%

Sales breakdown by end market
Net Fin. Position -21.8 -26.2 -25.7 -22.5
Net Fin. Pos. / EBITDA (x) >10 4.9 3.9 2.6 Astormotive

95.0%

Capex -4.7 -2.4 -2.5 -2.0
OpFCF b.t. 6.9 0.1 2.0 5.7
OpFCF b.t. as % of EBITDA 443.3% 1.8%  304%  64.2% applcations

5.0%

Source: Costamp (historical figures), Value Track (estimates)

Source: Costamp

Investment case
Strengths / Opportunities
¢ Completeness of product/service range and cross selling opportunities;
¢ Aluminum and EV cars / more restrictive CO? policies emission.
Weaknesses / Risks
# High exposure to automotive market and its business cyclicality;
¢ Customer concentration;

¢ Exposure to exogenous factors, e.g. diesel-gate or trade tariffs.
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Costamp 1H19 financial performance

Costamp Group IAS / IFRS based 1H19 financial figures compare with 1H18 pro-forma ones that were
taking into account Modelleria Brambilla business combination as if it was valid as of January 2018.

¢ Value of Production -8.7% YoY to €28.7mn;

¢ EBITDA +4.8% YoY to €2.94mn (€2.54nm before IFRS16 accounting principle), with EBITDA
margin at 10.2%;

¢ Net Profit down by -22.3% YoY;
¢ Net Debt at €28.6mn (€25.5mn before IFRS16 accounting principle).

Costamp Group: key financials by semester

(€mn) 1H18PF 1H19 Chg. % YoY
Value of Production 31.4 28.7 -8.7%
EBITDA 2.81 2.94 4.8%
EBITDA Margin (as % of VoP) 8.9% 10.2% +132bps
EBIT 1.61 1.20 -25.3%
EBIT Margin (as % of VoP) 51% 4.2% -93bps
Net Profit 0.78 0.61 -22.3%
Net Financial Debt -26.1 -28.6 9.7%

Source: Company figures, Value Track Analysis

Key messages of 1H19 pro-forma figures

In our view, the key messages of 1H19 pro-forma figures are as follows:

1. Top line has suffered from weak reference market ... but it could have been worse;
2. Profitability steady despite lower revenues;

3. Higher Net Debt due to seasonality and to IFRS16.

1. Top line has suffered from weak reference market .... but it could have been worse

Revenues were down YoY not only due to the weak reference market on which we already commented
after the approval of FY18 figures, but also due to a choice to refuse not profitable orders.

We'll see in the next paragraph that such a choice has contributed to protect margins to suffer from a
possible higher incidence of fixed costs.

Costamp Group: Value of Production breakdown

(€mn) 1H18PF 1H19 Chg. % YoY
Revenues from already invoiced sales n.a. 27.53

Change in work-in-progress n.a. -0.10

Change in work-in-progress on orders n.a. 2.06
Revenues from sales and services 30.16 27.69 -8.2%

Other Revenues 1.29 1.02 -20.9%
Value of Production 31.45 28.71 -8.7%

Source: Company figures, Value Track Analysis
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2. Profitability steady despite lower revenues;

1H19 EBITDA stood at €2.9mn, +4.8% YoY with a 10.2% EBITDA margin vs. 8.9% as of 1H18 and
materially higher than the whole 2018FY, affected in 2H18 by market deceleration / work-in-progress
write-off and one off write-downs of receivables linked to LPDC division. If we adjust 2H18 figures for
one-offs and 1H19 ones for IFRS16 impact we better feel how the company has got back on its average
historical EBITDA margin, a proof that the integration of LPDC business is almost entirely finalized.

Despite D&A charge up 45% YoY, (in 2018FY Costamp invested ca. 10% of revenues especially in order
to finalize its “puzzle die” technology), EBIT margin stood at 3.9%, close to 1H18 all-time high level.

Costamp Group: key financials by semester

(€mn) 1H17 2H17 1H18 2H18 2H18 Ad. 1H19 1;;‘93‘1’;
Value of Production 26.3 32.7 31.4 26.6 29.4 28.7 28.7
EBITDA 1.9 2.7 2.8 1.2 1.6 2.9 25
EBITDA Margin 7.2% 8.3% 8.9% <0% 5.4% 10.3% 8.8%
EBIT 0.7 1.0 1.6 3.3 -0.1 1.2 1.1
EBIT Margin 2.7% 3.1% 5.1% <0% <0% 4.2% 3.9%
Net Profit 0.1 0.2 0.8 2.5 -0.2 0.6 0.6

Source: Company figures, Value Track Analysis

3. Higher Net Debt due to seasonality and to IFRS16.

Net Debt has increased by €6.9mn vs. 2018 year-end. Out of this amount, €3.3mn is the impact of
IFRS16 accounting and €3.6mn mainly due to working capital absorption as Costamp granted longer
credit terms to its clients in order to protect its market share.

Costamp Group: 1H19 Cash Flow Statement

€mn 1H18 1H19
EBITDA 2.8 2.9
Op. WC requirements 1.2 -3.7
Capex -2.8 -1.4
Cash Taxes -0.3 0.0
Net Financial Charges -0.5 -0.4
Other (incl. Fin. Inv.) 0.4 -4.3 (%)
Change in Net Fin Position 0.8 -6.9
Source: Costamp Group, Value Track Analysis () IFRSS16 accounting for €3.3mn

Costamp Group: 1H19 Balance Sheet

€mn 2018YE 1H19PF
Net Fixed assets 49.3 51.8
Net Working Capital -3.0 1.7
Severance pay and funds 1.5 1.2
Total Capital Employed 44.8 52.3
Group Net Equity 23.0 23.6
Net Fin. Position [Net debt (-) / Cash (+)] -21.8 -28.6
Net Fin. Position ex IFRS16 -21.8 -25.3

Source: Costamp Group, Value Track Analysis
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Reference market update

Costamp Group is highly correlated with the automotive sector industry. Indeed, the rate of
introduction of new car models remains the more powerful driver of growth for the group. For this
reason, we believe that a look at car industry stance is deserved.

In our view three points are worth being mentioned:
1. Market crisis should have hit its bottom in 2Q19;

2. 2020E-onwards: rebound in the cards but uncertainty still high;
3. Electric shift is taking place, but a slow speed.

1. Market crisis should have hit its bottom in 2Q19

After summer 2018 the auto industry has been negatively hit by a multitude of factors, such as
weakening macro scenario, endless trade wars negotiation, shockwaves of Brexit, USMCA deal, new
EU rules for car emission and consumption.

According to the main stats published by LMC Automotive, at the end of August global car sales
volumes were decreasing at mid-single-digit pace, while the US market was basically flat YoY,
and the Chinese market with the European were facing negative growth rates for the second year in a

TOow.

Worldwide Light Vehicle Sales (YoY % chg.)

Region 1Q19 2Q19 July ‘19 August ‘19 Jan- Aug ‘19
USA -2.7% -1.5% 2.2% 10.5% 0.1%
Western Europe -3.1% -3.1% 1.3% -7.2% -2.7%
Eastern Europe -6.7% -7.7% -7.4% -6.5% -7.8%
China -12.6% -13.1% -4.4% -7.9% -10.8%
World -6.4% -6.8% -1.5% -3.9% -5.9%

Source: Value Track processing of LMC Automotive data

However, by looking at the same statistics during the latest weeks, the global market

seems perhaps improving its momentum. Indeed:

¢ Global Seasonally Adjusted Annual Rate (SAAR) released by LMC Automotive that has
increased to 94.9mn units/year, moving from 90.9mn and 90.2mn units/year in July and June
respectively, recording the strongest value since August 18 WLTP-distorted results (i.e. positively
impacted by the anticipation of car registrations ahead of the stricter WLTP requirement
introduction);

¢ Reassuring data (i.e. smoothed trend) came in from the Chinese market, as 1H19 results had
been penalized by the aggressive destocking activity taken by mostly dealers, prior to the launch
of vehicles complaint with the State VI emissions standards.

¢ Preliminary passenger car registrations figures for Western Europe in September point at a
+13.9% YoY rebound (Italy +13.8% YoY, Germany +22% YoY), however “distorted” by the sizeable
August 2018 car sale anticipations aimed at avoiding the new WLTP testing standards introduced
on Sept. 1, 2018. We remind that, for instance, German registrations recorded a 30% YoY
decrease in September 2018.

NOT FOR DISTRIBUTION IN OR INTO THE UNITED STATES, CANADA, JAPAN OR AUSTRALIA 5
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2. 2020E-onwards: rebound in the cards but uncertainty still high

The global picture for automotive remains mixed: according to the current market sentiment and
despite the smoothing trends - from September 2019 the YoY statistical comparison will be easier,
thus making it possible to see somewhere positive monthly growth rates, highly predictable - the
outlook is likely to remain negative till mid 2020 at least.

That said, global auto sales are expected to decline by some 2.5mn units, or 3.0% YoY in 2019E, to
around 92.1 mn units sold.
As for 2020E, we highlight the following;:

¢ As for the mature markets, i.e. Western Europe, US, Japan and Korea are expected to face a
flat-to-falling market demand in the foreseeable future, likely to witness some volume
contractions over the next year too;

¢ Growth opportunities should rely on emerging markets, in particular Brazil, Russia,
India, Turkey and China. Although these countries are currently in a slowdown phase, they are
expected to drive the global market growth in the next years.

2019E-20E Automotive Outlook

Region Outlook Overview

Volume demand slightly lower (-1%/-0% YoY) in 2019E, and expected

Europe (ex. Russia) ¥ )
to stagnate in 2020E-22E

The market expected to end up flat or slightly positive in 2019E, and likely
to record some positive trends afterwards

Russia

$ Volume demand in 2019E slightly lower (-1%/-2% YoY), expected
to shrink again going forward

North America

) ) Growth potential in 2020E driven by the Brazilian market, assuming
Latin America N .
gradual normalization of Argentina market demand

Asia-Pacific (ex. China) - Market expected to be more or less stable in the foreseeable future

Chi 3 Market demand should gradually stabilize as the year progresses, with
ina
volumes expected to remain slightly below 2018 level also in 2020E

Source: Value Track Analysis

¢ As for the European countries - and according to the latest forecasts from HIS Markit — total
light vehicles sales are expected to bottom in 2019E, with similar numbers in car registrations
through to 2022E. A similar forecast came from the European Car Manufactures’ Association
(ACEA), which recently revised downwards its estimate for 2019, with passenger car registrations
expected to drop by 1% YoY.

¢ As for the North American market, a slight decrease is expected in 2019E, however sector
analysts also predict a further dip over the next years, with vehicle sales expected to drop to
15.1mn units in 2021E from 17.3mn recorded in 2018;

¢  As for the Chinese market —passenger car sales will likely drop at mid-single digit in 2019E
(Source: LMC Automotive/IHS Markit). The loss in purchasing power of the lower-end
customers, together with the rising popularity and availability of car sharing ride-hailing services,
are reducing the need for individuals to buy vehicles. That is why the market demand is expected
to decrease for the second year in a row, before recovering gradually; a modest growth should
return in 2020E, but annual light vehicles sales should not recover 2017 level until 2021E.

NOT FOR DISTRIBUTION IN OR INTO THE UNITED STATES, CANADA, JAPAN OR AUSTRALIA 6
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3. Electric shift is taking place, but a slow speed

Sales volume of ICE cars fell by 5%, and electrified cars (BEV, PHEV, HEV, EREV) posted a
36% increase in 1H19, but ICE still accounts for more than 90% of passenger car global sales.

Focusing on pure electric vehicles (BEV) global sales increased by 92% to 765K units, with a global
market share at ca. 1.7%, i.e. fewer than 2 in 100 vehicles sold globally were powered by a fully electric
engine.

This means that the shift towards the electrification is happening but not at the speed
governments and car makers want. Probably it is needed a further reduction of the overall EV
system cost from the current $250 per kilowatt hour down to $100 per kilowatt hour, (estimated to be
the current ICE drivetrain technology cost) to make EV cars more affordable and thus to push on their
sales.

That said, it is clear that medium term outlook remains bright for electric vehicles, but consensus on
how fast / how deep will the shift remains scattered. Indeed, estimates on the percentage of EVs on
total range from a minimum of 20% up to a maximum of 50% as of 2040E.

Electric Vehicles growth up to 2040E

Million EVs
—— BNEF, 2019
600 BNEF, 2018
BNEF, 2017
500 / BNEF, 2016
— BP, 2018
— BP, 2017
400 BP, 2016
OPEC, 2018
300 OPEC, 2017
OPEC, 2016
= Exxon, 2018
Had Exxon, 2017
Exxon, 2016
100 —IEA, 2018
— IEA, 2017
0 IEA, 2016

2020 2025 2030 2035 2040 EIA, 2019 (US.)

Source: BloombergNEF, organization websites. Note: BNEF's 2019 outlook includes passenger and commercial

EVs. Some values for other outlooks are BNEF estimates based on organization charts, reports and/or data (estimates
assume linear growth between known data points). Outlook assumptions and methodologies vary. See organization
publications for more.

Source: Bloomberg BNEF
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2019E-onwards financial forecasts

2019E-20E financial evolution

Due to its positioning in the supply chain, Costamp tends to be among the first companies to react
(either positively and negatively) to shocks coming from OEMs. As such is a good leading indicator for
the whole car component industry.

If so, the latest news flow on global car registrations (see previous paragraph) and on Costamp orders’
intake allow us raise a moderate optimism. Indeed, as far as the second point is concerned, we note
that orders book at the end of June 2019 stood at €54.8mn vs. €46.0mn as of one year
before. In June alone the company acquired new orders for around €26.6mn out of which:

¢ High Pressure Division (HPDC): €17.1mn commercial agreements with clients such as Renault
Group, Nemak, Endurance and more. By the way, molds to be supplied to Nemak Group will be
built with the new "PUZZLE DIE" technology;

¢ Low Pressure Division (LPDC): €5.5mn contracts with clients such as Volkswagen, Ferrari, BMW;
¢ Plastics Division (PLASTIC): €4.0mn commercial agreements with FCA Group.

According to our estimates, such a high orders book implies the output capacity to be fully
utilized up to Spring 2020, but we think that outsourcing the lower value-added productions
shouldn’t be difficult.

Last but not least, Costamp has announced the possible signature of new important partnerships in
the second half of the year that should capitalize on the recent significant R&D efforts leading to the
development of new technologies and new production processes.

That said, we are fine-tuning our 2019E-21E forecasts as follows:

¢ Revenues. Mildly up as a consequence of the recent positive orders’ intake;

¢ Profitability. Slightly revised upward as the LPDC integration is almost entirely finalized;
¢ Net Debt. Unchanged if we exclude the impact of IFR16 accounting.

We remind that Costamp works by order so the orders to be finalized in December might change the
P&L picture depending on their shipment before or after the year end.

WA VALUETRACK

Costamp Group: New vs. Old estimates

2019E 2020E 2021E

€mn Old New Chg. (%) Oold New Chg. (%) Old New Chg. (%)
Value of Production 55.0 58.0 5% 61.0 61.5 1% 66.0 67.0 2%
EBITDA 4.1 5.4 32% 6.1 6.6 8% 8.5 8.8 4%
EBITDA margin (%) 7.4% 9.3% 10.1% 10.8% 12.8% 13.2%

EBIT 1.3 2.1 64% 3.4 3.2 -7% 519 5.4 -8%
EBIT margin (%) 2.3% 3.6% 5.6% 5.2% 8.9% 8.1%

Net Profit 0.3 0.9 211% 1.7 1.6 -5% 3.3 3.0 -9%
Capex -1.5 -2.4 60% -2.5 -2.5 0% -2.0 -2.0 1%
OpFCF a.t. -0.1 0.1 -208% 2.7 2.0 -25% 5.5 5.7 3%
Net Financial Position -22.9 -26.2 -3.3 -21.9 -25.7 -3.3 -19.0 -22.5 -3.8
Source: Value Track Analysis
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Costamp Group: Profit & Loss 2018PF-21E

(€mn) 2018PF
Value of Production 58.0
COGS -40.4
Labour costs -16.2
EBITDA 1.6
EBITDA margin (%) 2.8%
D&A -3.2
EBIT -1.7
EBIT margin (%) <0%
Net Financial Charges -0.7
Pre-tax profit -2.4
Taxes 0.7
Net Profit -1.7

Source: Costamp Group (historical figures), Value Track (2019E-21E estimates)

Costamp Group: Balance sheet 2018PF-21E

(€mn) 2018PF
Net Fixed assets 49.3
Net Working Capital 0.4
Severance pay and other funds 4.9
Total Capital Employed 44.8
Group Net Equity 23.0
Net Fin. Position [Net debt (-) / Cash (+)] -21.8

Source: Costamp Group (historical figures), Value Track (2019E-21E estimates)

Costamp Group: Cash flow Statement 2018PF-21E

(€mn) 2018PF
EBITDA 1.6
Op. NWC requirements 9.0
Capex (excl. Fin. Inv.) -4.7
Change in provisions 1.1
Cash Taxes 0.7
OpFCF a.t. 7.6
Other (incl. Fin. Inv. and IFRS16) -1.8
Net Financial Charges -0.7
Change in Net Fin Position 5.1

Source: Costamp Group (historical figures), Value Track (2019E-21E estimates)

2019E
58.0
-35.8
-16.8
5.4
9.3%
-3.3
2.1
3.6%
-0.8
1.2
-0.3
0.9

2019E
51.7
3.3
4.9
50.1
24.0
-26.2

2019E
5.4
-2.9
-2.4
0.0
-0.3
-0.2
-3.3
-0.8
-4.4

2020E
61.5
-38.1
-16.8
6.6
10.8%
-3.4
3.2
5.2%
-1.0
2.3
-0.6
1.6

2020E
50.8
5.4
4.9
51.3
25.6
-25.7

2020E
6.6
-2.1
-2.5
0.0
-0.6
1.4
0.0
-1.0
0.4
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2021E
67.0
-41.3
-16.9
8.8
13.2%
-3.4
5.4
8.1%
-1.2
4.2
-1.3
3.0

2021E
49.4
6.6
4.9
51.1
28.6
-22.5

2021E
8.8
-1.2
-2.0
0.0
-1.3
4.4
0.0
-1.2
3.2



Stock Performance

WA VALUETRACK

Volatility is always quite high on Costamp shares as an effect of the very low free float (6.6%) that
implies thin traded volumes. Indeed, in the latest twelve months shares swung in the €1.60-€3.80
range totalling ca. 422k traded volumes i.e. ca. €1mn worth turnover.

Costamp -1y share price / traded volumes evolution
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3.5

3.0

2.5

2.0

Volume (#, rhs)

——Share Pricing (€, |hs)

50,000

I 45,000

[ 40,000

I 35,000

I 30,000

[ 25,000

[ 20,000

I 15,000

F 10,000
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Source: S&P Capital IQ

Costamp Group: Sensitivity of implicit stock trading multiples

Equity
Value
(100%)
€38.2mn
€55.2mn
€72.2mn
€89.2mn
€106.2mn

€123.2mn

€-per
share

€0.90
€1.30
€1.70
€2.10
€2.50

€2.90

‘b@

<

Based on our updated 2019E-21E estimates and on the current €2.10 per share market price, the
company is currently trading at ca. 1.7x EV/Sales, 12.7x EV/EBITDA, 20.6x EV/EBIT and 30.1 P/E

2021E respectively.

2019E

1.1

1.4

1.7

2.0

2.3

2.6

EV/SALES

2020E 2021E

1.0

1.3

1.6

1.9

2.1

2.4

Source: Value Track estimates and analysis
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1.4

1.7

1.9

2.2

2019E

12.0

15.1

18.3

21.4

24.6

27.8

EV/EBITDA

2020E 2021E

9.7

12.2

14.8

17.4

19.9

22.5

6.9

8.8

10.7

12.7

14.6

16.5

31.0

39.1

47.3

> 50

> 50

> 50

EV/EBIT

2019E  2020E

19.9

25.1

30.4

35.7

41.0

46.3

2021E
11.2 41.0
14.3 > 50
17.5 > 50
20.6 > 50
23.8 > 50
26.9 > 50

P/E

23.2

33.5

43.8

> 50

> 50

> 50

2019E 2020E 2021E

12.9

18.6

24.3

30.1

35.8

41.5
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Costamp vs. Peers

Costamp Group — as well as main players specialized in the engineering, production and trade of dies
and moulds — has the automotive sector as its main end market, or other sectors that are somehow
cyclical too (e.g. industrial applications).

These sectors are among the ones that have been most heavily impacted by the “perfect storm” we well
know. That’s why if we look back at one-year stock market performance we do not find any stock in
positive territory.

At the same time, we warn that any possible encouraging news flow deriving from US China trade
talks may positively impact these stocks.

Normalized Peers Stock behaviour October 2018 — October 2019

20%
0%
20%
| -40%
-60%
80% T T T T T T L -80%
Dec '18 Feb'19 Apr'19 Jun 19 Aug '19 Oct 19
- Costamp Group S.p.A. - Alumetal S.A.
Georg Fischer Brembo S.p.A.
— Sogefi S.p.A. - Landi Renzo S.p.A.
Nemak, S.A.B.deC. V. ~— American Axle & Manufacturing Holdings, Inc.

~— Exco Technologies Limited

Source: S&P Capital IQ

Taking into account the peers’ group performance in term of fundamentals and the pricing of their
stocks, we derive the following situation in terms of trading multiples.

Costamp Group: Peers’ stock trading multiples
EV/Sales (x) EV / EBITDA (x) EV / EBIT (x) P/E (x)

Company
2019E  2020E 2021E 2019E 2020E 2021E 2019E  2020E 2021E 2019E 2020E  2021E

Alumetal 0.5 0.4 0.4 7.8 6.8 5.8 12.5 9.5 8.1 111 9.2 7.5
Georg Fisher 1.0 1.0 0.9 9.5 8.2 7.3 14.1 114 10.0 18.8 15.4 13.5
Park Ohio 0.5 0.5 0.2 5.7 5.2 2.1 8.5 7.3 2.9 7.1 5.6 4.9
Freni Brembo 0.7 0.0 0.0 6.4 6.1 54 10.3 9.7 8.6 12.6 12.4 12.1
Sogefi 0.6 0.6 0.5 2.6 2.3 2.2 8.6 6.3 5.9 12.9 6.1 4.9
Landi Renzo 1.2 1.1 1.0 3.9 4.8 3.4 6.2 7.0 4.9 11.3 8.3 7.3
Nemak 0.7 0.6 0.6 4.3 4.1 3.7 8.8 8.1 7.5 8.6 7.4 6.9
American Axle 0.6 0.7 0.5 3.7 3.5 3.3 7.7 6.9 6.6 3.7 3.7 4.2
Exco Tech. 0.6 0.6 0.6 4.6 4.2 4.2 6.6 5.9 5.9 8.3 8.1 7.7

Source: Market Consensus, Value Track Analysis
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Appendix: A recap of Costamp profile

Molds and dies manufacturer for automotive industry

WA VALUETRACK

Costamp group is a young and dynamic entity engaged in the engineering, production and trade
of dies and molds for the automotive industry. The Group is configured as among the very few

global B2B players and strategic suppliers able to provide a complete offer in terms of:

1.  Processes: High pressure die casting (HPDC), low pressure die casting (LPDC) & gravity;

2. Products: Molds and dies for the production of structural and powertrain car components made

of aluminum, magnesium, cast iron and plastic.

Headquartered and producing in Sirone (LC), the group enhances other plants in Rivalta (TO),
Correggio (RE), Bologna, Azzano Mella (BR) and Brescia.

Furthermore, the company is nowadays active in several regions though important business
partnerships leveraging an international direct on-site after-sale support in North America, China,

Brazil, Iran, India and Mexico.

Costamp International footprint

Sales Office:

«  Aichi-ken (Japan)

oy
~

Sales Office: — )
+  Sao Paulo (Brewil) fKoTecH Sales Office:

- Teheran (Iran)

Affer Sales Support: i
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Source: Costamp

Sales Office:

Production and Sales Office:
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In terms of ownership, we note that stock market free float stands at 6.55% as a result of the
Accelerated Book building process (ABB) that took place back in August 2018 on the 4.35% of the

share capital, at a price of €3.00 per share.

Costamp Group: Shareholders structure
Shareholders
Co.Stamp S.r.l
Treasury Shares
Free-Float

Total

Source: Costamp Group

NOT FOR DISTRIBUTION IN OR INTO THE UNITED STATES,

# of shares
39,740,407
73,200
2,791,840
42,605,447

CANADA, JAPAN OR AUSTRALIA

%
93.28%
0.17%
6.55%
100.00%
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Tailor made approach and turn-key service

As far as the business model is concerned, Costamp Group offers an “haute couture” service, i.e.
producing a relatively low number of dies / molds, but of a superior quality compared to its
competitors and serves a client base of ca. 80 customers composed by leading names both in the car
components business and in direct car manufacturing (OEMs), e.g. Ferrari and Maserati.

In line with this tailor-made approach, Costamp works on orders and not for warehouse, boasting
a complete turn-key service to clients structured on the following main steps:

1) Project management;

2) Design;

3) Dies and molds manufacturing;

4) Sampling, customization, post-sales support.

Project management. The group is strategically positioned in the car manufacturing chain not only
as Sub-Supplier for machining but also as Engineering & Design partner, thanks to its die casting

simulation software capability and to the above-mentioned sampling activity based on an internal
foundry.

Design. This phase takes place in continuous collaboration with the end-user: the aim is to create
products fulfilling the customers’ production and quality need, offering dies less complex and easier
for the user to manage, together with optimized and improved performances.

Manufacturing. Once the die project is complete, the company enters the draw phase. This is
done for both the complete dies and the related sets of casting insert.

Sampling, customization and post-sales support. These phases are dedicated to the production
of samples, small productions and special series, and are essential steps in order to finalize a product
characterized by the maximum level of efficiency.

By the way, Costamp is able to anticipate any issue that may occur in the realization of the piece
needed and is equipped with an internal foundry department. Here the samples are subjected to the
first try-out, then they have to step by the quality control, which is both dimensional and
metallurgical, and finally they can complete the set up.

Last but not least, Costamp, thanks to its collaboration with international partners, is able to offer an
after sales service on-the-spot for any modification, repair and assistance.

Costamp offer: A turn-key service

B) DESIGN

£ 1. Equipment

i 1. Part co-design; 1. Complete dies; . Samplings;
manufacturing; i 2. Die design; 2. Complete sefs of casting . Dimensional and
2. Consultancy service i 3. Simulation work. inserts; metallurgical controls;
from A to Z. 3. Mainfenance & . Complete set-up process;
2 Refurbishment. - Process development;
[PlQ ] . Production of smaill
Develepicg Expersise batches & special series.
Source: Costamp
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DISCLAIMER

THIS DOCUMENT IS PREPARED BY VALUE TRACK S.R.L. THIS DOCUMENT IS BEING FURNISHED TO YOU SOLELY FOR YOUR
INFORMATION ON A CONFIDENTIAL BASIS AND MAY NOT BE REPRODUCED, REDISTRIBUTED OR PASSED ON, IN WHOLE OR IN PART,
TO ANY OTHER PERSON. IN PARTICULAR, NEITHER THIS DOCUMENT NOR ANY COPY THEREOF MAY BE TAKEN OR TRANSMITTED OR
DISTRIBUTED, DIRECTLY OR INDIRECTLY, INTO CANADA OR JAPAN OR AUSTRALIA TO ANY RESIDENT THEREOF OR INTO THE
UNITED STATES, ITS TERRITORIES OR POSSESSIONS. THE DISTRIBUTION OF THIS DOCUMENT IN OTHER JURISDICTIONS MAY BE
RESTRICTED BY LAW AND PERSONS INTO WHOSE POSSESSION THIS DOCUMENT COMES SHOULD INFORM THEMSELVES ABOUT,
AND OBSERVE, ANY SUCH RESTRICTION. ANY FAILURE TO COMPLY WITH THESE RESTRICTIONS MAY CONSTITUTE A VIOLATION OF
THE LAWS OF ANY SUCH OTHER JURISDICTION. THIS DOCUMENT DOES NOT CONSTITUTE OR FORM PART OF, AND SHOULD NOT BE
CONSTRUED AS, AN OFFER, INVITATION OR INDUCEMENT TO SUBSCRIBE FOR OR PURCHASE ANY SECURITIES, AND NEITHER THIS
DOCUMENT NOR ANYTHING CONTAINED HEREIN SHALL FORM THE BASIS OF OR BE RELIED ON IN CONNECTION WITH OR ACT AS
AN INVITATION OR INDUCEMENT TO ENTER INTO ANY CONTRACT OR COMMITMENT WHATSOEVER. THIS DOCUMENT HAS NOT
BEEN PUBLISHED GENERALLY AND HAS ONLY BEEN MADE AVAILABLE TO INSTITUTIONAL INVESTORS. IN MAKING AN INVESTMENT
DECISION, POTENTIAL INVESTORS MUST RELY ON THEIR OWN EXAMINATION OF THE COMPANY AND ITS GROUP INCLUDING THE
MERITS AND RISKS INVOLVED. THIS DOCUMENT IS FOR DISTRIBUTION IN OR FROM THE UNITED KINGDOM ONLY TO PERSONS
WHO: (I) HAVE PROFESSIONAL EXPERIENCE IN MATTERS RELATING TO INVESTMENTS FALLING WITHIN ARTICLE 19(5) OF THE
FINANCIAL SERVICES AND MARKETS ACT 2000 (FINANCIAL PROMOTION) ORDER 2005 (AS AMENDED, THE “FINANCIAL
PROMOTION ORDER”), (II) ARE PERSONS FALLING WITHIN ARTICLE 49(2)(A) TO (D) (“HIGH NET WORTH COMPANIES,
UNINCORPORATED ASSOCIATIONS ETC.”) OF THE FINANCIAL PROMOTION ORDER, (III) ARE OUTSIDE THE UNITED KINGDOM, OR
(IV) ARE PERSONS TO WHOM AN INVITATION OR INDUCEMENT TO ENGAGE IN INVESTMENT ACTIVITY (WITHIN THE MEANING OF
SECTION 21 OF THE FINANCIAL SERVICES AND MARKETS ACT 2000) IN CONNECTION WITH THE ISSUE OR SALE OF ANY SECURITIES
MAY OTHERWISE LAWFULLY BE COMMUNICATED OR CAUSED TO BE COMMUNICATED (ALL SUCH PERSONS TOGETHER BEING
REFERRED TO AS “RELEVANT PERSONS”). THIS DOCUMENT IS DIRECTED ONLY AT RELEVANT PERSONS AND MUST NOT BE ACTED
ON OR RELIED ON BY PERSONS WHO ARE NOT RELEVANT PERSONS. ANY INVESTMENT OR INVESTMENT ACTIVITY TO WHICH THIS
DOCUMENT RELATES IS AVAILABLE ONLY TO RELEVANT PERSONS AND WILL BE ENGAGED IN ONLY WITH RELEVANT PERSONS. IN
ITALY THIS DOCUMENT IS BEING DISTRIBUTED ONLY TO, AND IS DIRECTED AT QUALIFIED INVESTORS WITHIN THE MEANING OF
ARTICLE 100 OF LEGISLATIVE DECREE NO. 58 OF 24 FEBRUARY 1998, AS AMENDED, AND ARTICLE 34-TER, PARAGRAPH 1, LETTER B),
OF CONSOB REGULATION ON ISSUERS NO. 11971 OF MAY 14, 1999, AS SUBSEQUENTLY AMENDED (THE “ISSUERS’ REGULATION")
PROVIDED THAT SUCH QUALIFIED INVESTORS WILL ACT IN THEIR CAPACITY AND NOT AS DEPOSITARIES OR NOMINEES FOR OTHER
SHAREHOLDERS, SUCH AS PERSONS AUTHORISED AND REGULATED TO OPERATE IN FINANCIAL MARKETS, BOTH ITALIAN AND
FOREIGN, LE.: A) BANKS; B) INVESTMENT FIRMS; C) OTHER AUTHORISED AND REGULATED FINANCIAL INSTITUTIONS; D)
INSURANCE COMPANIES; E) COLLECTIVE INVESTMENT UNDERTAKINGS AND MANAGEMENT COMPANIES FOR SUCH
UNDERTAKINGS; F) PENSION FUNDS AND MANAGEMENT COMPANIES FOR SUCH FUNDS; G) DEALERS ACTING ON THEIR OWN
ACCOUNT ON COMMODITIES AND COMMODITY-BASED DERIVATIVES; H) PERSONS DEALING EXCLUSIVELY ON THEIR OWN ACCOUNT
ON FINANCIAL INSTRUMENTS MARKETS WITH INDIRECT MEMBERSHIP OF CLEARING AND SETTLEMENT SERVICES AND THE LOCAL
COMPENSATORY AND GUARANTEE SYSTEM; I) OTHER INSTITUTIONAL INVESTORS; L) STOCKBROKERS; (2) LARGE COMPANIES
WHICH AT INDIVIDUAL COMPANY LEVEL MEET AT LEAST TWO OF THE FOLLOWING REQUIREMENTS: — BALANCE SHEET TOTAL:
20,000,000 EURO, — NET REVENUES: 40,000,000 EURO, — OWN FUNDS: 2,000,000 EURO; (3) INSTITUTIONAL INVESTORS WHOSE
MAIN ACTIVITY IS INVESTMENT IN FINANCIAL INSTRUMENTS, INCLUDING COMPANIES DEDICATED TO THE SECURITISATION OF
ASSETS AND OTHER FINANCIAL TRANSACTIONS (ALL SUCH PERSONS TOGETHER BEING REFERRED TO AS “RELEVANT PERSONS”).
ANY PERSON WHO IS NOT A RELEVANT PERSON SHOULD NOT ACT OR RELY ON THIS DOCUMENT OR ANY OF ITS CONTENTS. THIS
DOCUMENT IS NOT ADDRESSED TO ANY MEMBER OF THE GENERAL PUBLIC IN ITALY. UNDER NO CIRCUMSTANCES SHOULD THIS
DOCUMENT CIRCULATE AMONG, OR BE DISTRIBUTED IN ITALY TO (I) A MEMBER OF THE GENERAL PUBLIC, (II) INDIVIDUALS OR
ENTITIES FALLING OUTSIDE THE DEFINITION OF “QUALIFIED INVESTORS” AS SPECIFIED ABOVE OR (III) DISTRIBUTION CHANNELS
THROUGH WHICH INFORMATION IS OR IS LIKELY TO BECOME AVAILABLE TO A LARGE NUMBER OF PERSONS. THIS DOCUMENT IS
BEING DISTRIBUTED TO AND IS DIRECTED ONLY AT PERSONS IN MEMBER STATES OF THE EUROPEAN ECONOMIC AREA (“EEA”)
WHO ARE “QUALIFIED INVESTORS” WITHIN THE MEANING OF ARTICLE 2(1)(E) OF THE PROSPECTUS DIRECTIVE (DIRECTIVE
2003/71/EC), (“QUALIFIED INVESTORS”). ANY PERSON IN THE EEA WHO RECEIVES THIS DOCUMENT WILL BE DEEMED TO HAVE
REPRESENTED AND AGREED THAT IT IS A QUALIFIED INVESTOR. ANY SUCH RECIPIENT WILL ALSO BE DEEMED TO HAVE
REPRESENTED AND AGREED THAT IT HAS NOT RECEIVED THIS DOCUMENT ON BEHALF OF PERSONS IN THE EEA OTHER THAN
QUALIFIED INVESTORS OR PERSONS IN THE UK, ITALY AND OTHER MEMBER STATES (WHERE EQUIVALENT LEGISLATION EXISTS)
FOR WHOM THE INVESTOR HAS AUTHORITY TO MAKE DECISIONS ON A WHOLLY DISCRETIONARY BASIS. THE COMPANY, VALUE
TRACK S.R.L. AND THEIR AFFILIATES, AND OTHERS WILL RELY UPON THE TRUTH AND ACCURACY OF THE FOREGOING
REPRESENTATIONS AND AGREEMENTS. ANY PERSON IN THE EEA WHO IS NOT A QUALIFIED INVESTOR SHOULD NOT ACT OR RELY
ON THIS DOCUMENT OR ANY OF ITS CONTENTS. THE EXPRESSION “PROSPECTUS DIRECTIVE” MEANS DIRECTIVE 2003/71/EC (AND
AMENDMENTS THERETO, INCLUDING THE 2010 PD AMENDING DIRECTIVE, TO THE EXTENT IMPLEMENTED IN THE RELEVANT
MEMBER STATE), AND INCLUDES ANY RELEVANT IMPLEMENTING MEASURE IN THE RELEVANT MEMBER STATE AND THE
EXPRESSION “2010 PD AMENDING DIRECTIVE” MEANS DIRECTIVE 2010/73/EU. THIS DOCUMENT HAS BEEN PRODUCED ON
BEHALF OF INVEST BANCA S.P.A. THAT IS ACTING AS SPECIALIST ON COSTAMP GROUP SHARES. THIS DOCUMENT HAS
BEEN PRODUCED INDEPENDENTLY OF COSTAMP GROUP AND ITS SHAREHOLDERS, AND ANY FORECASTS, OPINIONS AND
EXPECTATIONS CONTAINED HEREIN ARE ENTIRELY THOSE OF VALUE TRACK S.R.L. AND ARE GIVEN AS PART OF ITS NORMAL
RESEARCH ACTIVITY AND SHOULD NOT BE RELIED UPON AS HAVING BEEN AUTHORISED OR APPROVED BY ANY OTHER PERSON.
VALUE TRACK S.R.L. HAS NO AUTHORITY WHATSOEVER TO MAKE ANY REPRESENTATION OR WARRANTY ON BEHALF OF THE
COMPANY, ITS SHAREHOLDERS, ANY OF ITS ADVISORS, OR ANY OTHER PERSON IN CONNECTION THEREWITH. WHILE ALL
REASONABLE CARE HAS BEEN TAKEN TO ENSURE THAT THE FACTS STATED HEREIN ARE ACCURATE AND THAT THE FORECASTS,
OPINIONS AND EXPECTATIONS CONTAINED HEREIN ARE FAIR AND REASONABLE, VALUE TRACK S.R.L. HAS NOT VERIFIED THE
CONTENTS HEREOF AND ACCORDINGLY NONE OF VALUE TRACK S.R.L., THE COMPANY, ITS SHAREHOLDERS, ANY ADVISORS TO THE
COMPANY OR ITS SHAREHOLDERS OR ANY OTHER PERSON IN CONNECTION THEREWITH NOR ANY OF THEIR RESPECTIVE
DIRECTORS, OFFICERS OR EMPLOYEES, SHALL BE IN ANY WAY RESPONSIBLE FOR THE CONTENTS HEREOF AND NO RELIANCE
SHOULD BE PLACED ON THE ACCURACY, FAIRNESS, OR COMPLETENESS OF THE INFORMATION CONTAINED IN THIS DOCUMENT. NO
PERSON ACCEPTS ANY LIABILITY WHATSOEVER FOR ANY LOSS HOWSOEVER ARISING FROM THE USE OF THIS DOCUMENT OR OF ITS
CONTENTS OR OTHERWISE ARISING IN CONNECTION THEREWITH. TO THE EXTENT PERMITTED BY LAW AND BY REGULATIONS,
VALUE TRACK S.R.L. (OR ITS OFFICERS, DIRECTORS OR EMPLOYEES) MAY HAVE A POSITION IN THE SECURITIES OF (OR OPTIONS,
WARRANTS OR RIGHTS WITH RESPECT TO, OR INTEREST IN THE SHARES OR OTHER SECURITIES OF) THE COMPANY AND MAY MAKE
A MARKET OR ACT AS A PRINCIPAL IN ANY TRANSACTIONS IN SUCH SECURITIES.
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